· So, it is very happy to have our honorable guest. Miss Anna, the business director of WilliZ. So … So, good afternoon, Anna. So, as I know that you gave us a talk about doing a business in Russia. So, maybe you can share with us once again about a key message that you would like to pass to our audience.

· Hello. Thank you very much for welcome us. I would like to say good, nice words to organizers of the exhibition. We've got really good, great, huge acceptance. To me, to my staff, to our team, to our business group of buyers. Ahh, so it is very pleasant for us to be here and me personally I love Shanghai. This is like home, in fact. So, about my business speech. Also, there are a lot of points that we were trying underline for you, for companies trying to start, to make business in Russian market. So, what would I advise to guess. First, convenient offer. To think on the quality and think product range, price, callers, structures and products to be on demand, in demand on Russian market. This is important. Price, think on your offer. Second, prepare samples. Third, prepare communication, good communication. I mean expert manager, English speaking, WeChat, email, a website everything ready to present your company and communicate well. Learn more about expert. If you have no experience about expert, learn more about specific of Russian market, of placing orders, of dealing with transportation and logistics companies.  And try to prepare your visit to Russia, to know better communication, business style and to your clients. This is important things.

· And also, as I know that for this year there is a delegation from Russia. So, I know that, most of the buyers they are looking for some products in China, because they're looking for some quality products and also for the price. They are looking for some products with competitive price when compared with the other price. So actually, how about results? So, do they come, do they successfully get the products they want and also may be there any some commerce from them?

· Yes. Thank you for this question. Because this is really an important thing to know, about demand. So, as I told to during my speech, there are, guess on your target audience. So, if you are a company focused on small volumes but many clients from Russia, working with the small MOQ[footnoteRef:1], you should prepare your samples, you should prepare your stocks, you should prepare your fast communication and everything. If you're a big wholesale company that is also should be. If you're focused on dealing with a big wholesaler’s companies. Also, prepare your proper way your price is important. So, what, that is why I am underlining these two things, depending on your company structure and your strategy in total. And this is the reply of what kind of client you can get. So, you can focus on many clients, much smaller MOQ. Or you can focus on big wholesales companies but big MOQ. But at low price and different qualities. This is important and also you asked about what kind of products is in demand now in Russia. What we are searching here? What are we looking here for? So, first that this is girton fabrics. Chinese now, chines production now is really good on good quality jacquard fabrics. This is first. So, I know I know that to many many producers send Europe, even in Turkey, away from here, jacquard fabrics. So, jacquard is important and good and the jacquard not low in low price but then mid-size range even the luxury I say. But good quality. So, clients ready to pay the prices reasonable quality. So, we are changing this mentality to Chinese production low price and to different qualities. So, now we are ready, we are talking about primary Chinese production. Luxury Chinese production and this is good news. And also, we are searching for some basic things on the low price. Like plain fabrics, like voiles, linen and cotton. All-natural fabrics and composition is really good in china at reasonable prices. So, if you do linen and cotton you will find clients from Russia now. So also, about such products like accessories, like ???? also good quality on reasonable prices. This is also that we are searching here. And also, they are such products offering buy some production. ??? and everything like connecting to this business, also, is important. So, this is what they’re searching. And also, I have to underline about contract business. It's different. Contract businesses grow when and I would appreciate to see more Chinese producers making good offer on our fabrics. Now it is, I don't see many FR producers. So, the one I find more and to buy from them good volumes, because contract business has grown now a far eco fabrics and like this. So, and that think that should be always be on demand. Like WilliZ on at low reasonable price and upholstery is very important as well. So, Chinese producers are offering now really good quality of upholstery at reasonable price, the good price. So, upholstery is growing as well as ??? and this is plain fabrics. Mostly on rubbery or some structures for producers of furniture selling to retail chains. This is what we're searching now. And also, one more thing also important. This is fabrics for barrian produced in barrian. And, also close the contract business. This is important. They have a lot of requests for this and to also producers of print. So, we are searching for basis where we can produce by our self. Digital printing so we are in this basis as well. So, it's a growing market now and also home textile always. Ready my products always good offer from China. So, this is. [1:  Minimum Order Quantity] 


· OK. So, thank you. So just as you mentioned about the contract business as you know the contract business, it is going. So, because for the Chinese company they're also now stepping into that airspace, so maybe because if they want to do more business in Russia, so, because you know the culture of difference between China and Russia, so, there is very important ??? about decide. So, do you have any other suggestions or ideas to the Chinese producers about that desired aspect. So what elements should they pay attention to or at to when they are doing the decide for the Russia.

· As I told you about contract business this is really important thing that we see, for example, now when we search some good F.R. we faster getting offers from European converters or European companies already made to ready keep in stocks. England for example or Belgium or in Germany. But we know that this produced production is from China. So, but they are communicating to us faster. So, you can also sell to Russia. So, and, FR more FR, focus on this eco fabrics. Maybe it's time to time to know some technologies for waterproof and legatees. But FR is important. I know this because we were talking with, for example, to ????. We know each other for a long time. And they also see that potential at the market but cannot not cannot but the trend to develop this market. So, this is ??? and ???? them because I get to request, my staff get requests. We want to get really good offers from Chinese companies but difficult to communicate. That is why we are asking what they appreciate the way they apply us and we will, can provide them clients as well. So, FR is important and barrian is important. Fabrics for barrian. So, if we focus on this if they do some capsule offers that will be also good. Because some clients make in some hotel. They searching for pillows for mmmm some other products, readymade home textiles for hotels and residences and also barrian fabrics to produce and also for curtains as well. So, this is really important thing.
· So, thank you Anna. Thank you for your opinions and answers to our audience and I hope for the coming future. And you and the Russian delegation they will come to our fair again and have a full forward service. Thank you.

· [bookmark: _GoBack]Thank you very much. Oh, sorry. Thank you very much. I'm also very happy to be here and hope my opinion, my experience will be useful for Chinese companies, producers, and helps them to get some business and to grow them and get more clients from Russia. Thank you very much.
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