DIGITAL PORTFOLIO

Cneuvanunsauns: B2B-MapKeTUHr, KOHTEHT-CTpaTeruns, aHaJanTtuka u
performance-nogxon

Monxon K paboTe:

PaboTatlo CMCTEMHO: aHaNn3 = cTpaTerus - BHegpeHue -
onTuMmnsaumsa. NasHbIM POKYC — He NPOCTO BbIMOJIHEHMNE 3a4aM, a
OOCTUXKEHNE N3MEPUMOro pe3ysibTaTa.



KEWC Nel: Pazsutme
Telegram-mMarasnHa 3/1eKTPOHUKWN

3ajaya
YBennunTb KONMnM4ecTBo BXOOALLNX 3a4ABOK N MPOaaxK 6e3 yBEJINHEHNA

peknamHoro b gxeTa.

PeweHune

« Pa3paboTaHa KOHTEHT-CTpaTerus ¢ GoKycoM Ha AoBepue U
3KCMepPTHOCTb.

« BBepgeHbl NOCTOSAHHbIE PYOpPUKN: 0630pbI, CPAaBHEHUS, KENChI
KJIMEHTOB, OrpPaHNYeHHbIe NPEeaIoKEHNS.

«  ONTUMM3NPOBAH 3aKPEMNJIEHHbIN NMOCT N CTPYKTYpa KaHana.

« BHeppeHbl BOBJEKAOLLME MEXAHMKWN: OMPOCHI, peaKLn, UHTEPAKTUB.

Pe3ynbTaThl 3@ 30 oHen

e PocCT BOBJIeYEeHHOCTU +28%
 YBenun4yeHume Bxoadawmx coobweHmnm +35%
e PocT npopax +22%

BbiBOAO: CUCTEMHbIN KOHTEHT-MPOrpeB 1 NpaBuJibHas CTPYKTypa KaHana
MO3BONSAOT yYBENMNYMBATL KOHBEpPCMIO 6e3 MacwTabupoBaHus brogxeTa.



KEWNC Ne2: Bl-aHannTuka ons
cTpouTenbHon KoMmnaHum (B2B)

3anada

ABTOMaTU3NPOBATb OTYETHOCTb U MOBLICUTb NPO3PAaYHOCTb PEKIAMHbIX
MHBECTULNN.

PeweHne

« Pa3paboTaH Bl-gawbopn (Power Bl) ¢ kntovyeBbiMn MmeTpukamu: CPL,
CAC, ROL.

e WHTerpupoBaHbl gaHHble n3 CRM 1 peknaMHbix KabnHeToB.

« OnpepneneHbl 3HEKTUBHBbIE KaHaNbl U NepepacrnpeneneH boaxeT.

Pe3ynbTaThl 3a 2 MecdLa

e CHWmXeHne ctommMmocTn nmnaa -18%
o T[lepepacnpenenerHune 25% 6og)xeTa B NpubbIIbHbIE KaHasbI
e [loBbllWeHMEe yNnpaBaaeMoCT MapKeTUHra Ha OCHOBE [OaHHbIX

BbiBOA: BHEAPEHWE aHASINTUKWN NO3BOJINIIO MEPENTUN OT UHTYUTUBHOIO
ynpaBAeHUs K CUCTEMHbIM yNpaB/IeHYECKNM PELLEHUSIM Ha OCHOBE
OaHHbIX.



[[OTOB K NMpoeKTaM C POKYCOM Ha pe3ysibTaT U
DOJITOCPOYHOE COTPYAHMNYECTBO.

OcHoBHble HanpasneHuns: B2B-nuporeHepauuns, Telegram n VK
KOHTEHT-CTpaTerun, MapKkeTUHrosas aHaJinTuKa,
performance-peknama.



