
Evapco home

Growing natural search results 

and call traffic

«Evapco Inc» selling cooling 
equipments for small B2C 
industry. Client applied our 
company for rising potential 
audience, growing natural search 
results, increasing call traffic 

https://www.evapco.com/


Before start indicators

319 2010               109

Clicks  Bounce rate       CTR   

1.5K     65%                 3.7 %                      

Researches shown 
low competitors 
activity that allowed 
not to rise budget on 
pay advertising

Web page analysis 
gave information 
about bug code. 
Unattractive 
product’s description 
feared customers to 
move further steps 

A/B testing predicts 
potential threats on 
the beginning of 
advertising period 



• Positive and negative keys

• Unique products description
• Fixing broken links
• Meta tags
• Web code optimization

Ang. Session duration has grown up to 25%
Bounce rate decreased up to 19%
New Users 33%

Search Optimization
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Due to the good logistic and relevant search results, 
potential customers has been found in not US territory.1.

2. Revealed company potential and it’s 
intentions in the market by 22%

Customer analysis



Call traffic

Search traffic 



Indicators 6 month after 

700 5350 325

Clicks  Bounce rate       CTR   

4.5K     38%                 7.7 %                      

Start collaboration with Sieera

http://www.sieera.com/

