i WotmxHeBnn CRM 3Bir

Mepiop: 8-14 tTpaBHa 2025
3reHepoBaHo: 15 TpasHsa 2025, 09:00

@ Knrouosi Metpukum

3aranbHa BopoHka
e Hosi nigu: 47 (+12% p0 nonepesHbOro TUXKHS)
o KBanigikoBaHi nigun: 32 (68% koHBepcis)
e [lemo/3ycrpiui: 18 (56% koHBepcis)
e 3axpwmrti yrogu: 8 (44% koHBepcis)

e 3aranbHa KoHBepcif: 17% (nokpalueHHA Ha 2%)

®iHaHcoBi Noka3Hukn
¢ 3aranbHuii goxia: $24,500
e CepepHiii uek: $3,062
¢ Pipeline Value: $89,500

¢ MMporHo3 Ha HacTyNHUI TMXKAeHb: $28,000

28 AHani3z Komangu

Ton Menepyxepu

1. AHHa KoBaneHko

e 3akpwuTi yroam: 3 ($9,500)
e AKTWBHICTb: 24 A3BiHKK, 18 emennis
e KoHBepcisi: 75%
2. Makcum lMNeTpeHko
e 3akpuri yroam: 2 ($7,800)
e AKTMBHICTb: 31 A3BiHOK, 15 emennis
e Konsepcis: 40%
3. Oner CnpopeHko
e 3akpwuTi yroam: 2 ($5,200)
e AKTMBHICTb: 19 A3BiHKIB, 22 eMenun

e KoHaepcis: 50%



MotpebyroTb yBaru

¢ lpuHa MenbHuk: Hn3bka akTuBHICTb (8 A3BIHKIB), 0 3aKPUTUX YO

e Bacunb IBaHeHKO: Brcoka akTMBHICTb (35 A3BiHKIB), ane HM3bka KoHBepCis (15%)

Q, Ananiz Pipeline

Mpo6nemui Eranun

1. "KBanidikauia"” - BTpauaerbca 32% nigis

e OcHoBHa npuyrHa: HenosHa iHbopMaLia npo notpebu
e CepepHiv yac Ha eTani: 4.2 gHi (Hopma 2-3 AHi)

2. "Meperosopun” - BTpavaeTbca 56% yrog,

e OcHoBHa npuunHa: NutaHHA LiHW/6roaxeTy

e [lOTpPiBHO NOKpALLMTU Npe3eHTaL it LiHHOCTI

YcniwHi CermeHTH
e Manum 6i3Hec (g0 50 oci6): 89% koHBepcis
¢ IT komnaHii: 67% KoHBepcis

¢ [MoBTOpHI KnieHTH: 95% KOHBeEpCis

~~ Al PekomeHpauii

TepmiHoBO (L eV TVOKAEHDb)

1. MokpawuTn kBanidikauito niais
e CTBOPUTM YEK-INCT MUTaHb A/1A MEPLLOTrO A3BiHKa
e HaBuntn koMaHay TexHiui BANT kBanidikavii
e BrnipoBaauTV aBTOMaTU4HE CKOPIHT AiAiB

2. OnTumisyBatn poboty Bacunsa IBaHeHka
e [lepcoHanbHMM KOYYIHT MO NUTaHHAX closing
e AHani3 noro Hanbamxumx 5 gemo

e MoxmBe nepeHanpaBaeHHA Ha nurturing

CepeaHbOCTPOKOBI (HACTYNHWUIA MicALb)

1. ABTomatusyBatu follow-up

e HanawrtyBatn 5 aBTOMaTMYHUX eMenniB ans etany "Meperosopun”

e CtBOPUTM SMS NOCNIZOBHICTb A8 XONOAHUX NijiB



e BnpoBaauTh nepeycBigomneHHs yepes LinkedIn

2. Mokpawmtn poboTy 3 KOPNOPaTUBHUMMU KJlIEHTAMMU
e P0o3pobuTti okpemy BOPOHKY anst B2B

o CTBOPUTM KEWUCU yCixy

e HanawrtyBatn ABM niaxia ans Ton 20 prospects

AoBrocrpokosi (kBapTan)

1. BnpoBaautn Lead Scoring

e |[HTerpauis 3 NOBEAIHKOBUMU AaHNMM
e MalluVHHe HaBYaHHA A1 NPOrHO3yBaHHA KOHBEPCIl

e ABTOMaTWMUHE PO3MOAINEHHS MO MeHeaXKepax

@ Lini Ha Hactynumii TvoxaeHb

KPI yini

36inbWINTM KINbKICTb HOBUX AigiB 40 55
[ocartn koHBepcii 20% (3aranbHo)
3akpuTn MiHimym 10 yrog,

Aocarmn goxoay $30,000

KomangHi uini

MpoBecTn TpeHiHr No kBanidikawii nigis (cepesa)
Bnpoaautn HoBuin ckpunT aas follow-up
OnTmMI3yBaTK PO3MNOAIN NIAIB MIXX MEHeaKepamm

HanawTyBatn A/B TeCcT emeinn NocnigoBHOCTEN

Mnan Ain

MoHeainok
e KomaHzHa 3ycTpiu: po36ip cnabkmx MicLb

e 3anyck HOBOro CKpUMTy KBanidikaLiii

BiBTOopok
e [lepcoHanbHa poboTta 3 Bacunem

e OnTuMmI3aLif BOPOHKM A1 Manoro bisHecy

Cepeaa



e TpeHiHr koMaHAM no closing TexHikam

e AHani3 HavyCniWHIWWX KenciB AHHM

YerBep-I'aTHuus
e MOHITOPVHI HOBMX NPOLIECiB

L niAFOTOBKa L0 HacTynHOro T>XHA

Insights Big, Al

KnrouoBe BigKpuTTa: HaiBULLa KOHBEPCIS CNOCTEPIraeTbCa Y NiAiB, AKi B3aEMOAiAAN 3 3+ KaHanamu
KOMyHiKau,ii B nepuui 48 roanH. PekomeHayro iHTeHCMdikyBaTh My/bTUKaHanbHWUA approach.

MporHos: [1py BNpoBajKeHHI peKoMeHAaLiK OUiKy€eTbCS 30ibLUEHHS KOHBepPCii Ha 15% npoTsarom 3
TU>XKHIB Ta 3pOCTaHHA Aoxoay Ha 25% 3a micaup.

t. Konrtaktn ana NMuranb

Cucrema: GHL + ChatGPT Analytics
HacrynHum 3BiT: 22 TpaBHs 2025

TexHiuHa nigTpMMKa: support@company.com



